






A note for the agent
These three pages come from the printed supplements Robbie's team leaves with the owner at a
listing appointment. They carry no branding, so you can print them and hand them to your next

seller.

The Roadmap
Sets the big picture. Start here so the
seller sees every step from listing
preparation to closing day.

The Checklist
Gets them thinking about action steps.
Leave it with them so the home is
ready before photo day.

The folder
Put both in your listing folder. A
prepared folder tells the seller you
prepared for them before you say a
word.

T H E  P O W E R H O U S E  L I S T I N G  S Y S T E M

What goes in the rest of the folder
These handouts are a small piece of the folder. The full system
gives you the 26-page listing presentation that goes with them,
the questions to ask at the table, and the scripts for pricing and
objections, across six modules.

1 The Power of a Strong Listing Presentation

2 The Power of a Strong Meeting with the Seller

3 Price It Right. Win the Listing.

4 Market It Right. Get It Sold.

5 From Contract to Keys

6 Beyond the Closing Table

Robbie Johnson
C O - F O U N D E R  A N D  H E A D  C O A C H

24+ years in real estate and a licensed broker in
two states. Her team lists more than 250 homes a
year.

Alex Masters
C O - F O U N D E R  A N D  C O A C H

12 years in real estate as an agent and
productivity coach. He trains agents on how to
price homes.

S E E  E V E R Y T H I N G  I N S I D E  T H E  PA C K E T
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Six modules, each with its own video session A 192-page workbook of scripts and templates
A 26-page listing presentation to make your own 90 days of the monthly Alumni Call, live with us
One payment. No subscription.

B U I L D  N O T  G R I N D F O R  T H E  A G E N T

https://www.buildnotgrind.com/listing-packet

